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Kym Cousins is a sales enablement and leadership expert, who has enjoyed an
extensive career with some of AustraIlia’s most recognisable IT brands. Having won
leadership awards with Telstra and Nortel early in her career, she has converted her
experience and expertise into a passion for transforming reluctant salespeople into
highly successful sales leaders and entrepreneurs. Kym has academic qualifications in
marketing, leadership and management and is a professionally qualified facilitator and
business coach. She is certified as a Myers Briggs and Emotional Intelligence
practitioner, and a globally certified facilitator for DDI Leadership and AchieveGlobal
programs.
 

'To develop authentic connections and
relationships in business  you need to be your

authentic self. Still, in these days of global
markets, unlimited competition and the razzle-

dazzle of social media it’s easy to get stuck,
overwhelmed or lost in the mix.'

She climbed Mt Kilimanjaro in Africa to raise money
for ‘Climb for a Cure,’ trekked extensively in the
Himalayas, completed three charity ‘Coastreks’ along
beaches in New South Wales and Queensland, and
recently explored Machu Picchu and the Amazon in
South America. She’s already planning her next
adventure to Antarctica in 2021.

When she moved to the Sunshine Coast, Queensland in 2017
with her family, she founded her business, Sprout
Enablement, which empowers salespeople and leaders with
the confidence, skills and motivation to drive personal and
business success.

If selling wasn’t challenging enough, Kym also loves the
challenge of travelling to exotic destinations and
participating in physical endurance events to support
charity fundraising.



Coaching

SALES & LEADERSHIP
 Online Sales Enablement Platform

One to one and group coaching
Face to face, or via phone/Zoom/Skype
Sales Deal Coaching
Winning Mindset
Selling Confidence
Personal Branding
Planning & Goal Setting
Sales Strategies
Accountability
Personality Profiling 

(DiSC, Myers Briggs & Emotional Intelligence)

Training Workshops

CLASSROOM & WEBINARS
 

Leveraging LinkedIn for Business (Sales)
Selling with Heart
Selling during Tough Times
Team Communication and Collaboration
Mate to Manager
Business Etiquette
Leadership Accelerator

Keynote Speaker

EVENT MC, SPEAKER, FACILITATOR

 

Selling with Heart during Tough Times
Uncover your Superpowers & share with
the world
Personal Branding for Salespeople

Keynote Topics include:
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@KymCousinsAuthor @KymCousins

Business Heart Web TV kym_cousins_author

 

CONTACT
EMAIL:  kymcousins@gmail.com
 
PHONE: +61 408 254 956
 
WEBSITE: www.kymcousins.com
 
FACEBOOK: @kymcousinsauthor
 
INSTAGRAM: kym_cousins_author
 
TWITTER:  @kymcousins
 
LINKEDIN:
www.linkedin.com/in/kymcousins
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